WHERE WE ARE

Being Harvest-Ready is now
more important than ever.

Conditions in the forestry sector are now such that forest owners with near-mature timber need, more than
ever, to be Harvest-Ready. We know that the log market is volatile (see log price chart on page 3). We know
that harvest levels have decreased (down 11% year on year) and logging contractors have left the industry.
We know that mature timber standing inventory is building up.

What we also know is that when the market improves
there will be a run on logging contractors and forest
owners that aren’t Harvest-Ready will have to go on a
waiting list. It could well be, that by the time a logging
contractor is available, the market has

their volume into the best market channels”, says Peter
Weblin, PF Olsen’s Marketing Manager. “For example,
the containerised shipping initiative is only possible
if sufficient volume can be committed to enable the

log exporter to make the investment in

turned. infrastructure to store and stow logs and
establish sales channels — this all takes
time and money.”

“Having volume scheduled doesn’t
mean a forest owner has to accept any
old price”, adds Weblin. “You are still in
control of the final decision to harvest. If
the market falls over, the sensible option
may be to suspend harvesting (or not
commence as the case may be).”

Many forest owners focus on trying to predict the market
(something beyond their sphere of influence), and neglect
attending to the most valuable thing they can influence
and which can significantly improve harvesting returns

— getting Harvest-Ready.

To get Harvest-Ready now please call PF OLSEN
(0508 736 5736) or email to info@pfolsen.com

Has political debate made you have doubts about
Carbon Forestry and the Emissions Trading Scheme?

“We appreciated the broad-based
support we received from the

So what is being Harvest-Ready
all about:
Having a harvest plan with access and
consent issues resolved.
Main roads and landings constructed.
A timber inventory so you know what
you have to sell and how much it
should be worth.
An idea of sales method.
A harvesting and marketing management agreement in
place. This will allow us to schedule the harvesting and
marketing of the woodlot.

Understanding the market is crucial
“If forest owners want to get the best returns, they have
to understand the value of being able to programme

Over the past three months PF Olsen has hosted three carbon

forestry seminars, in Gore, Dunedin and Blenheim. The seminars  communities for the seminars”, says

were very well supported with 247 people attending in total. seminar presenter, Peter Weblin, “It

Attendees included forest owners, farmers, lawyers, accountants, demonstrated a strong and widespread

land valuers, real estate agents and would-be forest growers. interest in carbon and the Emissions Trading
Scheme (ETS). It was only unfortunate that the political process meant that there
was still plenty of uncertainty about what people should do next”. In light of these
uncertainties, PF Olsen has temporarily suspended additional seminars although we
have accepted an invitation to join Horizons on a four seminar series in the southern
north island in August.

ETS in the future

For most people’s circumstances, we are not in a position to recommend the
commitment of capital to projects with this degree of uncertainty. We are aware of
some projects being initiated now and they may do very well with an early mover
advantage. BUT this is a risk that most people would prefer not to take on at this stage.
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